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Don’t just be part of the problem …

“Sure,
waterpower is important. 
But not much gets done…”

2



… be THE WHOLE PROBLEM!!

We develop technologies, design, manufacture and 
sell products that reduce time, cost and risk of 

getting waterpower projects built.

M
ar
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e • current energy conversion

• wave energy conversion In
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• pumped storage
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Complementary market segments

Marine energy 
• emerging market

• high CAGR

• low current spend

• not yet a utility-grade asset

Marine energy 
• emerging market

• high CAGR

• low current spend

• not yet a utility-grade asset

head-based hydro:
• mature market, low CAGR
• utility-grade asset all day long
• LCOE very workable
• inexpensive capital
• high current spend
• stiff entrenched competition

marine energy:
• emerging market, high CAGR
• not yet a utility-grade asset
• LCOE challenges
• capital is expensive
• low current spend
• limited competition, but heating up

4



Going to market
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To get customers, you need 
commercial field data. But to get 
commercial field data, you need 

customers.
Technical risk is not welcome here!



Thank you. 

www.littoralpower.com
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